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If you rectify any issues, this will only 
increase your chances of a successful sale. 
�/�H�W���W�K�H���E�X�L�O�G�L�Q�J���L�Q�V�S�H�F�W�R�U���N�Q�R�Z���$�6�$�3���D�Q�G��
they will provide an updated report for 
you to include in the Contract.

Drafting the Contract
�$�V���S�D�U�W���R�I���W�K�H���&�R�Q�W�U�D�F�W���S�U�H�S�D�U�D�W�L�R�Q����
�Z�H�b�Z�L�O�O���H�Q�V�X�U�H���W�K�H���U�L�J�K�W���G�R�F�X�P�H�Q�W�V��
�D�U�H�b�G�L�V�F�O�R�V�H�G���R�Q���W�K�H���&�R�Q�W�U�D�F�W���D�V��
�U�H�T�X�L�U�H�G�b�E�\���W�K�H���O�H�J�L�V�O�D�W�L�R�Q����

For NSW Properties, the onus is on the 
Buyer to complete their own due diligence 
�Z�K�H�Q���S�X�U�F�K�D�V�L�Q�J���\�R�X�U���3�U�R�S�H�U�W�\�����E�X�W���L�Q��
�W�K�H���$�&�7���\�R�X���D�U�H���U�H�T�X�L�U�H�G���W�R���P�D�N�H���F�H�U�W�D�L�Q��
�G�L�V�F�O�R�V�X�U�H�V���E�\���O�D�Z�����L�Q�F�O�X�G�L�Q�J���L�Q���W�K�H���%�X�L�O�G�L�Q�J��
�D�Q�G���3�H�V�W���5�H�S�R�U�W�V���P�H�Q�W�L�R�Q�H�G���D�E�R�Y�H����

�,�I���D�Q�\���R�I���W�K�H���E�H�O�R�Z���D�I�I�H�F�W���W�K�H���3�U�R�S�H�U�W�\��
please let us know if:

• �U�H�Q�R�Y�D�W�L�R�Q�V���K�D�Y�H���E�H�H�Q���F�R�P�S�O�H�W�H�G��
�L�Q�b�W�K�H���O�D�V�W�������\�H�D�U�V

• �W�K�H�U�H���D�U�H���G�L�V�S�X�W�H�V���Z�L�W�K���Q�H�L�J�K�E�R�X�U�V��
�L�Q�b�U�H�O�D�W�L�R�Q���W�R���I�H�Q�F�L�Q�J

• �D�Q���R�U�G�H�U���K�D�V���E�H�H�Q���P�D�G�H���D�J�D�L�Q�V�W��
�W�K�H�b�3�U�R�S�H�U�W�\���E�\���W�K�H���J�R�Y�H�U�Q�P�H�Q�W

• you need to complete work prior 
�W�R�b�V�H�O�O�L�Q�J���W�K�H���3�U�R�S�H�U�W�\

• you need to receive approvals or 
�F�H�U�W�L�É�F�D�W�H�V���I�R�U���W�K�H���3�U�R�S�H�U�W�\���R�U���D�Q�\��
element of construction upon it, 
including extensions, sheds, decks, 
pergolas, pools or pool fences, etc

Terms and Conditions
Ensure that you are on the lookout for 
these other important items and terms, 
which you will need to consider when 
planning ahead on your sale or assessing 
Buyer offers.

• Inclusions: Let us know the items that 
you are selling with the Property so we 
can correctly record this in the Contract. 
�$�Q�\�W�K�L�Q�J���É�[�H�G���G�R�Z�Q���Z�L�O�O���X�V�X�D�O�O�\���E�H��
expected to go with the Property and 
�O�R�R�V�H���L�W�H�P�V���Z�L�O�O���Q�H�H�G���W�R���E�H���W�D�N�H�Q��
with you. If, for example, you want to 
�O�H�D�Y�H���D���Z�D�U�G�U�R�E�H���E�X�W���L�W���L�V���Q�R�W���Q�R�W�H�G��

Continued >

�:�H���E�H�O�L�H�Y�H���L�Q���V�K�D�U�L�Q�J���N�Q�R�Z�O�H�G�J�H����
�H�[�S�H�U�L�H�Q�F�H���D�Q�G���D�P�E�L�W�L�R�Q�V���V�R���W�K�D�W��
�W�R�J�H�W�K�H�U���Z�H���F�D�Q���E�X�L�O�G���V�R�P�H�W�K�L�Q�J���E�L�J�J�H�U��
�W�K�D�Q���R�X�U�V�H�O�Y�H�V���D�Q�G���E�H�W�W�H�U���W�K�D�Q���Z�K�D�W��
�F�D�P�H���E�H�I�R�U�H��

Sound good? Let’s chat.

morrislegalgroup.com.au
hello@morrislegalgroup.com.au
1300 047 227

If you like this, 
we like you.

Your Your SellingSelling   
Action ListAction List

So, you’ve found a Buyer and you’ve 
�H�[�F�K�D�Q�J�H�G�����1�R�Z���W�K�H���I�X�Q���E�H�J�L�Q�V����
�%�H�b�V�X�U�H���W�R��

• Apply for your discharge:  
�'�R�Q� �W���G�H�O�D�\�����W�D�O�N���W�R���\�R�X�U���E�D�Q�N���D�E�R�X�W�� 
discharging your mortgage NOW.

• Maintain your insurance:  
�$�V���D���S�U�H�F�D�X�W�L�R�Q�����N�H�H�S���\�R�X�U��
�L�Q�V�X�U�D�Q�F�H���L�Q�b�S�O�D�F�H���X�Q�W�L�O��
completion.

• Be ready to move:  
�<�R�X���P�X�V�W���E�H���F�R�P�S�O�H�W�H�O�\���R�X�W���R�I���W�K�H��
Property on completion. Book your 
removalist and get packing!

• Book a pro:  
Book professional cleaners 
�D�Q�G�b�W�U�D�G�H�V�S�H�R�S�O�H���I�R�U���F�O�H�D�Q�L�Q�J��
�D�Q�G�b�U�H�S�D�L�U�V�����(�Q�V�X�U�L�Q�J���\�R�X�U���S�U�R�S�H�U�W�\��
is as well presented on completion 
as at exchange will help the 
�F�O�R�V�L�Q�J���S�U�R�F�H�V�V���J�R�b�V�P�R�R�W�K�O�\��

• Final reads:  
�%�R�R�N���\�R�X�U���É�Q�D�O���P�H�W�H�U�b�U�H�D�G�L�Q�J��
�I�R�U�b�H�O�H�F�W�U�L�F�L�W�\���D�Q�G���J�D�V�����D�Q�G���D�U�U�D�Q�J�H��
�I�R�U���W�K�H���W�U�D�Q�V�I�H�U���R�I�b�\�R�X�U���L�Q�W�H�U�Q�H�W��
and phone, around completion.

in the Contract, the Buyer can ask you 
to remove this prior to completion. 
�,�W�b�L�V�b�D�O�V�R���L�P�S�R�U�W�D�Q�W���W�R���U�H�F�R�U�G���D�Q�\��
�L�W�H�P�V�b�Q�R�W�b�L�Q�F�O�X�G�H�G���L�Q���W�K�H���V�D�O�H��

• Swimming Pool/Spa: If you are selling 
NSW Property with a swimming pool 
or spa, you will need to provide a 
�&�H�U�W�L�É�F�D�W�H���R�I���&�R�P�S�O�L�D�Q�F�H���D�V���D���F�R�Q�G�L�W�L�R�Q��
of the sale. If you do not have one you 
will need to contact your local Council 
so that they can attend the Property 
�W�R�b�F�R�P�S�O�H�W�H���D�Q���L�Q�V�S�H�F�W�L�R�Q���D�Q�G���L�V�V�X�H��
�W�K�H���F�H�U�W�L�É�F�D�W�H��

• Price:���<�R�X�U���$�J�H�Q�W���Z�L�O�O���K�D�Y�H���S�U�R�Y�L�G�H�G��
you with a price range anticipated for 
your sale in the agency agreement, 
�D�Q�G���W�K�H�\���D�U�H���R�E�O�L�J�H�G���W�R���E�U�L�Q�J���\�R�X��
every offer. While it’s good to have 
�D�b�S�U�H�I�H�U�U�H�G���S�U�L�F�H���L�Q���P�L�Q�G�����V�R�P�H�W�L�P�H�V��
holding out for more money can 
�E�D�F�N�É�U�H���D�Q�G���L�W���S�D�\�V���W�R���E�H���Ê�H�[�L�E�O�H����
Keep an eye on properties on the 
market in your area, inspect other 
homes for sale at the same time as 
yours, read the news and take notice 
of any offers that you receive.

• Deposit: The Buyer will need to 
provide a Deposit for their purchase 
�R�I�b�W�K�H���3�U�R�S�H�U�W�\�����7�K�H���P�D�[�L�P�X�P���L�V��
�X�V�X�D�O�O�\�����������D�Q�G���F�R�X�O�G���E�H���S�U�R�Y�L�G�H�G���E�\��
�F�D�V�K���R�U�����Z�L�W�K���\�R�X�U���F�R�Q�V�H�Q�W�����E�\���E�D�Q�N��
�J�X�D�U�D�Q�W�H�H���R�U���G�H�S�R�V�L�W���E�R�Q�G�����:�K�H�Q��
paying the Deposit in cash, the Buyer 
may make an offer to exchange on 5% 
�Z�L�W�K�����������"�D�W���U�L�V�N�#�����L�H�����S�D�\�D�E�O�H���O�D�W�H�U����

• Completion Timeframe: It is important 
to set a completion period that suits 
your needs. If you want to settle as soon 
�D�V���S�R�V�V�L�E�O�H�����D���������G�D�\���F�R�P�S�O�H�W�L�R�Q���S�H�U�L�R�G��
�L�V���P�R�V�W���V�X�L�W�D�E�O�H�����,�I���\�R�X���Q�H�H�G���W�R���S�X�U�F�K�D�V�H��
another property, then you may want 
to set a longer completion period to 
give you enough time to arrange your 
other property, such as 90 days. Buyers 
may also request longer or shorter 
settlement terms that suit them.


